
Age:
Gender:
Income:
Location:
Family Situation:
Annual Income:
Education:

Industry:
Job Title:
Company Size:

Blogs/Websites:

Name:

PROFESSIONAL ROLE

Sources and Influence

Values and Goals CHALLENGES

Buying Decisions

Personal Philosophy Quote:

What does he/she strongly believe in? What are the 
characteristics of his/her personality? What are his/her 
professional goals? What are his/her personal goals?

What are his/her pain points? What challenges is he/she 
facing? What is he/she afraid of?

What is his/her role in the purchase process? How does he/
she regularly buy? What are his/her objections to making a 

purchase?
Magazines:

Conferences:

Books:

Thought Leaders:

BUYER PERSONA


	Campo de texto 2: 
	Campo de texto 3: 
	Campo de texto 10: 
	Campo de texto 11: 
	Campo de texto 12: 
	Campo de texto 4: 
	Campo de texto 5: 
	Campo de texto 6: 
	Campo de texto 7: 
	Campo de texto 8: 
	COMPANY: 
	Campo de texto 1: 
	Campo de texto 13: 
	Campo de texto 19: 
	Campo de texto 25: 
	Campo de texto 15: 
	Campo de texto 20: 
	Campo de texto 26: 
	Campo de texto 17: 
	Campo de texto 21: 
	Campo de texto 27: 
	Campo de texto 14: 
	Campo de texto 22: 
	Campo de texto 28: 
	Campo de texto 16: 
	Campo de texto 23: 
	Campo de texto 29: 
	Campo de texto 18: 
	Campo de texto 24: 
	Campo de texto 30: 
	Campo de texto 31: 
	Campo de texto 33: 
	Campo de texto 32: 
	Campo de texto 34: 
	Campo de texto 35: 
	Campo de texto 36: 


